


Buyers & sellers

ing systems in 1995, says Wanegar,
former CGA president. At first, it
installed four or five, but now does
about 50 a year. Geothermal instal-
lations make up 95 percent of his
business, with 70 percent done for
new construction and 30 percent for
retrofits.

The reason for the increased in-
terest is both monetary and environ-
mental. “I think people are getting

tired of fluctuating gas prices,” says
Wanegar. The systems don’t burn
fuel, so the house has no carbon
footprint, he says.

The cost of a system in a new
home is generally 20 to 30 percent
more th entional systems,
says Wanegar. In the average home
of 3,000 square feet,a conventmnal
system might be $20,000 to $30,000,
while geothermal would cost about
$35,000 to $45, 000. '

Geothermal might cost mor
install, but pays for itself over txme,‘

.

gas at the lowest end and oil at th
other, he says. In a 3,000-square- :

house, the cost of geothermal mlght

_ be $120 a month, he says.

Installation costs aren’t ex-
pected to come down, according to
Wanegar. Equipment costs are not

extravagant and drilling costs, which

‘must take into account the cost of
diesel fuel, are fixed, he says.

_ About 90 percent of the systems

Wanegar s company installs use
vertical loops, due to the rocks and
ledge in Connecticut, and use closed
loops for “efficiency reasons,’ says
Wanegar.

Wanegar’s interest in geothermal ,

was piqued at a Northeast Utilities
seminar in the early 1990s. “This
makes perfect sense,” he thought.
“It’s perfectly clean and there’s no
storage of fuel.

“ think everyone should have

says Wanegar. An old, drafty far
house would not be appropria
would never see a reasonable |
back” he says. -

But it is appropriate for

 structures being built toda

4 300-square-fout ~
in 2013. He loves the

ity and cooling and th
was $500 during the colde
he says.

1t does appear more yers
talking about geothermal now
in previous years, he wrote.
federal tax credit is a great in

for buyers to inquire into the toplc -

he says. “Although the initial cost
can get pricey, buyers with a long-
term plan will see thelr savings add

_up over time.”

Since 1982, Celebration Construc-

tion and Development Corporation
 of Madison has been installing geo-

thermal systems, says owner Wil-

liam Freeman. Initially, he installed
them sporadically. “Now, almost
every new home is geothermal,” he
says. He averages about four sys-
tems a year. “The most common is
a closed-loop, vertical system,” he

_ says.

farmhouse
ppropriate

Special Publication

provides a one-time tax credit of

30 percent on the cost of systems
installed after 2008 and before 2016.
Energize Connecticut offers Con-
necticut Light and Power and United
Tluminating customers a rebate of
$500 to $1,500.

As homes are built tighter,
smaller units are required, which
also reduces the cost of a system,

says Freeman.

Geothermal systems are consid-
ered low-mainte
checked regu
system. “I've
and say th
Freeman.
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